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VS is a joint venture launched
by three well-established
companies who recognized

the need and the potential for a
Europe-wide operation able to pro-
vide not only the machines and mate-
rials necessary for the glass fusing and
art glass sectors, but also related
research activities and specialist pre-
sales and after-sales consultancy
services. The three firms involved
in this bold project are Sebino Por-
cellane (Italy), Hornos Industriales
Pujol (Spain) and Vidriarte (Spain). 

A new internationally-oriented group is set to take flight. 
By creating a network of distribution centres across Europe,
recently-formed PVS aims to provide the continent’s art glass 
and glass fusion industries with an integrated and fully
comprehensive array of products and services. Glass-Technology
International visited one of the group’s founding member
companies, Sebino Porcellane, to find out more 
about this ambitious initiative. Peter Finch

Matteo Mazza, 
Sales Manager of PVS
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Glass-Technology International spoke in
July this year to Matteo Mazza, the man in
charge of marketing
operations at Sebi-
no Porcellane and
Sales Manager 
for newly-created
PVS. Together with
Joaquin Pujol, Maz-
za’s counterpart at
Pujol and Market-
ing Director for
PVS, Mazza has
the initial task of
presenting the new
group entity to the
international glass
community.

Pujol, Vidriarte
and Sebino (whose
init ials give the
group its name)

became acquainted relatively recently through
participation at the same glass exhibitions,
explained Mazza, and immediately recog-
nized the complementary nature of their
activities, soon entering into mutually advan-
tageous distribution agreements. The idea
of joining forces and exploiting strengths
under a group banner was not long in emerg-
ing. Shared enthusiasm soon turned the idea
into a reality and concrete planning began, with
Sebino, Pujol and Vidriarte management
meeting frequently in Spain and Italy over the
past few months to decide on matters such as
the group logo and how best to inform the
industry about the existence of a valuable
new partner. Before looking more closely at
the structure and objectives of PVS as a
group, however, it is worth profiling each of
the members in turn. 

Sebino Porcellane
Sebino Porcellane’s glass sector activities

got under way in the 1950s as part of the oper-
ations of a paint production firm. The glass

The Sebino Porcellane plant in
Villongo, near Bergamo, Italy 

Sebino’s 
well-stocked
showroom 
and store
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in the 1980s and acquired its present denomi-
nation (‘Sebino’ being the old name of the
nearby Lake Iseo) in the 1990s. 

As Mazza pointed out, Sebino’s current
standing in the art glass sphere is due to more
than just the distribution of quality products. “The
glass fusing courses organized by Sebino Por-
cellane over the past two decades have played
a fundamental role in promoting this particular
glass processing technique in Italy,” said Maz-
za, “and at the same time have helped many new-
comers to the sector set up profitable busi-
nesses themselves.”

The company, with a workforce of 10, oper-
ates under the guidance of owner and General
Manager Gianni Mazza (Matteo’s father) from
the 1,500-square-metre premises in Villongo in
the foothills of the Italian Alps, just west of Ber-
gamo in northern Italy. Alongside its core busi-
ness of distributing Pujol furnaces, Vidriarte
coloured flat glass and a wide variety of other
glass-fusing and decorating equipment, acces-
sories and books, the company itself produces
glass moulds and a full range of glass colour-
ing preparations.

Hornos Industriales Pujol
This Spanish firm has been making furnaces

since 1911. Based at a 5,000-square-metre

Aerial view of 
the Pujol plant

in Spain

A Pujol glass 
fusing kiln



facility in Sant Feliu de Llobregat just north of
Barcelona, and with a staff of 30, it builds fur-
naces of various types and for various sectors,
including glass, iron and steel, ceramics and
chemicals. With 7,000 furnaces and kilns built
and delivered in 90 years of activity,
Pujol’s accumulated experience in the
development and production of kilns for
the art glass industry is second to none.

Pujol’s electric glass-fusing kilns, all
obviously compliant with EU norms, fea-

253ture high-performance quartz tubes, the max-
imum possible number of heating elements for
the kiln size, along with high-density ceramic
sheet bases and advanced cooling control sys-
tems to ensure minimum thermal shock to the

Examples of Vidriarte production 
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glass being processed. The latest addition to
the Pujol range is a kiln specially
designed for the shaping and/or
fusion of washbasins. 

Vidriarte
Founded in 1980 in Ali-

cante, on the south-eastern coast
of Spain, Vidriarte specializes in the
production of coloured and deco-
rated glass sheets. Vidriarte’s flagship
range is its Flosing-brand two-millime-
tre float glass. 

Flosing has been developed for fusion to
a float glass base of the desired thickness
and shape in the produc-
tion of items such as
mirrors and murals,
leaded glass win-
dows, door panels,
table tops, glass cas-
es, washbasins,
room partitions,
lamps, signs and so
on. It is available in
60 x 160 millimetre
sheets in 70 col-
ours, with a further
nine transparent
shades scheduled to
be introduced shortly. Vidriarte itself
uses Pujol kilns and Saint-Gobain float glass,
pointing out, though, that Flosing has so far
proved compatible with all types of float.

STRUCTURE 
AND OBJECTIVES

PVS aims to establish a truly European net-
work of distribution centres, making the Sebi-
no, Pujol and Vidriarte ranges even more read-
ily available to art glass operations from Scan-
dinavia to the Mediterranean. In addition,
research work will be closely coordinated, with
innovations communicated to both existing
and potential clients more widely and more
effectively through the single group structure.

Vidriarte Flosing 
glass in the Sebino store

Vidriarte
wares in a 

Pujol kiln
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Mazza said to Glass-Technology Interna-
tional that it will clearly take a year or so to estab-
lish a really pan-European presence - finding
the right partner, able to provide the know-
how, efficiency and reliability which will char-
acterize the group, is not a task which can be
carried out in a hurry.

The aim is this though: to have a PVS dis-
tribution centre in every nation of Europe and,
for Italy (which has a particularly strong art glass
tradition and an extremely active glass-fusing
sector), one in every region. PVS will, then, be
spreading its network across the continent from
starting points (distribution centres already
operative) in Norway, Greece, Spain and Italy. 

In brief, PVS plans to bring a full range of
products and services under a single ‘roof’ and
put this range within easy reach of glassworks
and glass artists. “By going to one of our dis-
tribution centres,” Mazza explained, “you will
get the best possible service, you will be able
to see our full product range and take advantage
of specialist advice and unified pricing.” No cat-
alogue, phone call or even the most interactive
website, however well designed, can replace this
type of direct contact.

The new group will make its public debut in
October at Vitrum 2001 in Milan, Italy. At a sin-
gle stand, PVS will introduce itself to the
glass industry and, in addition, its constituent

members - Pujol, Vidriarte and Sebino - will
all, assured Mazza, be showcasing their own
brand new products.

Mazza is obviously very confident about
PVS’s chances of success. He cited significant

Pujol
technology 

on show

Matteo Mazza 
with the Sebino workforce
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growth in Sebino turnover - averaging 30-40 per
cent annually over the last three years - as a clear
indication of a strongly expanding sector, but
one which he feels has until now lacked the type
of comprehensive ‘one-stop’ service which
PVS intends to supply. While Europe remains
the primary area of group interest, Mazza
stressed that there was nothing to stop PVS
looking farther afield in the not too distant
future. Direct attendance or local distributor
presence at glass fairs outside Europe, partic-
ularly in the Americas next year, will, noted Maz-
za, give the group a clearer idea of just how high
it can realistically aim.

PVS, in the person of Matteo Mazza, showed
no signs of any ‘fear of flying’. But then,
although as a group, PVS is only just beginning
to spread its wings, Sebino, Pujol and Vidriarte,
with around a century and a half of accumulated
experience between them, can hardly be defined
as glass industry ‘fledglings’.■

EUROPEAN DISTRIBUTION NETWORK

PVS GROUP DISTRIBUTION

Italy: Sebino Porcellane, Villongo

Spain: Pujol, Barcelona
Vidriarte, Alicante

Norway: Glass Forum, Bruhagen

Greece: Georgia Apostolopoulou Stained 
Glass & Fusing, Athens

PLEASE CONTACT, OR REQUEST OUR CATALOGUES FROM:

Baresco (only Flosing glass), Milan - LOMBARDY - TEL. 02 48401254
Fratelli Cristinelli, Villongo - LOMBARDY - TEL. 035 926326
Mr. Sciutto - PIEDMONT, LIGURIA - TEL. 338 6958110
Vetro Art, Reggio Emilia - EMILIA ROMAGNA - TEL. 0522 921378
Vetreria Chiti, Follonica - TUSCANY - TEL. 0566 58728
F.T. General Glass, Rome - LAZIO - TEL. 06 2295078
Mr. Ruggeri - CAMPANIA, CALABRIA - TEL. 339/4289903
Mr. Cutrona - SICILY - TEL. 336/925864

Sebino Porcellane, Villongo - ITALY - FAX +39 035 926302
Pujol, Barcellona - SPAIN - FAX +34 93 6855392
Vidriarte, Alicante - SPAIN - FAX +34 96 5808279
Glass Forum, Bruhagen - NORWAY - FAX +30 1 4835265
Georgia Apostolopoulou
Stained Glass & Fusing, Athens - GREECE - FAX +47 71 514100

Worldwide Distributors

Italian regional Distributors
Tel. +39 035 926 301
Fax +39 035 926 302
e-mail: sebinoporcellane@tin.it
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