
For most Chinese companies, 
penetrating the rich markets of the

industrialized countries obviously means
needing to participate at the major glass
machinery events there. And that means

travelling a long, long way, which, in turn,
means a major investment with, at the 

end of it, perhaps only a smallish stand 
and an uncertain response from show

visitors, a mixture of curiosity and caution.
Those companies that do exhibit at events
like Vitrum must, therefore, be either very

determined and very confident in their
products, or very misguided. The Fushan
group falls firmly into the first category.
Glass-Technology International spoke at

Vitrum to general director Likai Li about his
group’s growth and also about how Fushan is

seeking to assure European markets of the
quality of the group’s technology.
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ikai Li is well aware of general (mis)con-
ceptions about the quality of Chinese tech-
nology and of the simplistic equation that

low cost equals low quality. Convincing the
more developed markets of western Europe,
in particular, that this is not necessarily so is far
from easy. Li will not be discouraged, howev-
er, and is, indeed, determined to do everything
in his power to overcome doubts about the per-
formance and reliability of his group’s glass pro-
cessing machinery.

Li is general director of Fushan Glass
Machinery and of sister company Golden
Glass Technology. We met Li and Fushan
sales manager Linda Zhang (who also acted as
interpreter) during the Vitrum 2003 show. Li
spoke to Glass-Technology International about
his company’s operations and about its efforts
to draw greater attention to the worth of Chi-
nese-made processing technology.

With China now a fully-fledged member of
the World Trade Organization (WTO), Fushan
will be competing on more broadly equal terms
with the planet’s other glass processing technology
producers. Li knows that Fushan must “absorb”
the technological and organizational advances
made by its international rivals in order to
attract the interest of processors and then meet
their demands. Since Fushan is aiming very
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much at building up a global client portfolio, Li
is well aware that his group needs to be able to
offer a wide array of technological solutions and
that the quality consciousness now permeating
all world markets is still, perhaps, at its most
intense in western Europe and North America.

AN EVOLVING IMAGE
How then, can Fushan convince often wary

glass processors that its machines can match those
of the leading European manufacturers? A first,
important step was taken in 2002 with ISO
9001 certification and also with US accredita-
tion from ANSI RAB. The company is now
working towards obtaining compliance with
CE standards. Broad success in Asia’s emerg-
ing nations is also of some significance. Accord-
ing to Li, Fushan supplies 90 per cent of all flat
glass processing technology in Vietnam, 80
per cent in Thailand, 50 per cent in Indonesia
and around 50 per cent in China itself.

Machine quality is not the only key to open-
ing up new markets, however. Prompt and
effective pre- and after-sales services are also
a must. Being so far from Europe thus consti-
tutes a further problem for a company wanting
to offer clients all the assistance offered by its
rivals, rapid delivery of parts such as grinding
wheels, and technical assistance, for example.

Likai Li with
the FZM 10

127



128

Glass-Technology International 5/2003
w w w . g l a s s o n l i n e . c o m

Consequently, finding service and technology
suppliers in the target markets themselves is a
priority for Fushan. “We are continuing our
search for local partners,” Li told us.

Li admits that, in the field of glass processing
technology development, China is still behind west-
ern Europe. “But,” he says, “we are learning, accu-
mulating know-how and, of course, taking advan-
tage of much lower labour costs.”

BROAD RANGE, BROADENING
HORIZONS

The group’s range is certainly comprehensive.
Its production levels — 100 lines a month
claims Li — are equally impressive. Among the
machines which Fushan brought to Italy for
the Vitrum 2003 show were an FZM 10 straight-
line edge grinding machine and an FBM 10 II
wave and straight-line bevelling machine. Also
on show was an FD series single-arm shape bev-
elling/edging machine.

The FZM 10 can operate at speeds of up to
4.4 metres/minute and handle glass in thicknesses
of 3-30 millimetres in piece sizes as small as 40
x 40 millimetres. The FBM 10 II can produce
not only straight-line single or double bevels but
also various kinds of wave bevel. It operates at
up to 3 metres/minute on thicknesses of 3-25 mil-
limetres and at angles of 3-30°. The main trans-

mission is controlled by a
stepless servo motor. The
machine features PLC control,
with operational parameters
displayed on an LCD. Both
machines allow rough/fine
grinding and polishing of the
sheet in a single passage.

Both Fushan Glass Machin-
ery and Golden Glass Tech-
nology are based in Zhong-
shan, in the Guangdong
province of China. Fushan,
founded in 1988, builds edg-
ing, bevelling and drilling
machines, cutting, laminating
and mirror production lines,
IG presses, washing and sand-
blasting machines, as well
as bending furnaces and elec-
tric kilns. Golden Glass, set
up in 2000, specializes in
tempering furnace design and

manufacture. The group now employs a work-
force of 400 people, twice as many as two
years ago.

Li told Glass-Technology International that
Fushan efforts to boost its international pres-
ence have resulted in a two- to three-fold
increase in exports over the last two years.
Foreign sales currently account for 40 per cent
of the total. Apart from its Asian clients, Fushan
has also delivered machinery to processors in
the Middle East, Africa and North America. So
far, its European presence is concentrated in cen-
tral and eastern Europe. A key figure in the devel-
opment of Fushan’s markets, particularly in
Europe, is Sandro Emanuelli, a highly experi-
enced glass industry veteran now working as
a consultant for the Chinese firm. He told us he
has been “extremely impressed” by Likai Li and
by the entire Fushan operation, and is certain
that very competitive prices combined with
certified quality will win the company from
Zhongshan an ever-increasing number of occi-
dental clients.  ■
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The Fushan
FBM 10 II on
show


